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TENTATIVE SCHEDULE OF EVENTS
FEBRUARY 27 – MARCH 1, 2022 JOINT ANNUAL MEETING
DEEP SOUTHERN, MIDWEST-SOUTHEASTERN & UNITED EQUIPMENT DEALERS ASSOCIATIONS
MARRIOTT SAVANNAH RIVERFRONT HOTEL • SAVANNAH, GEORGIA
SUNDAY, FEBRUARY 27
7:00 – 7:45 am

Rehearsal (for Midwest-SouthEastern Association only)

8:00 – 11:30 am

Board of Directors Meeting • Deep Southern Equipment Dealers Association			

8:00 – 11:30 am

Board of Directors Meeting • Midwest-SouthEastern Equipment Dealers Association

8:00 – 11:30 am

Board of Directors Meeting • United Equipment Dealers Association

12:30 pm – 5:00 pm

Mike Caraway Memorial Golf Tournament – The Club at Savanna Harbor

6:00 pm – 7:30 pm

Welcome Reception • Hosted by Federated Insurance

MONDAY, FEBRUARY 28
7:00 am – 5:00 pm

Registration Center Open

7:30 – 8:30 am

Continental Breakfast & Exhibit Area Open

8:30 – 9:45 am

FIRST GENERAL SESSION “Learn How to Become the Leader People Want to Follow” - Ted Ma		

9:45 – 10:15 am

Refreshment Break & Visit Exhibit Area

10:15 – 11:30 am

FIRST GENERAL SESSION Continues “Learn How to Become the Leader People Want to Follow” - Ted Ma

11:45 am – 3:00 pm

Ladies Program – “The First Square Food Tour”

11:45 am – 12:45 pm

Luncheon

1:00 – 2:15 pm

SECOND GENERAL SESSION “Breaking the Stigma of Selling” - Aaron Prickel			

2:15 – 3:30 pm

SECOND GENERAL SESSION Continues “The Changing Landscape of Human Resources for Dealers” - John Neyens

3:30 - 4:00 pm

Refreshment Break & Visit Exhibit Area		

4:00 – 5:00 pm

SECOND GENERAL SESSION Continues
“Nuclear Ransomware: How It Is Worse And Best Ways You Can Prepare” - Roger Grimes

6:00 – 7:30 pm

Manufacturers Reception • Hosted by AGCO, Case IH, John Deere and Kubota

TUESDAY, MARCH 1
7:30 – 11:30 am

Registration Center Open

7:30 – 8:30 am

Continental Breakfast & Visit Exhibit Area

8:30 – 9:15 am

Deep Southern Equipment Dealers Association Business Session

8:30 – 9:15 am

Midwest-SouthEastern Equipment Dealers Association Business Session

8:30 – 9:15 am

United Equipment Dealers Association Business Session

9:15 – 9:45 am

Refreshment Break & Visit Exhibit Area

9:45 – 11:30 am

THIRD GENERAL SESSION - MANUFACTURER PANEL
Panelists: AGCO – Bill Hurley, Vice President Distribution - Americas
Case IH – Kurt Coffey, Vice President Case IH, North America
John Deere – David C. Gilmore, Senior VP Sales & Marketing
Kubota – TBA
New Holland – Mark Lowery, Director of Commercial Marketing
Moderator: Kim Rominger, President-CEO Equipment Dealers Assn.

MONDAY CONVENTION SPEAKERS
TED MA

Ted Ma is an international keynote speaker, author, and leadership expert who helps leaders become great
mentors so they can bring out the best in others.
As an elder millennial, he has been coaching leaders for over 19 years. Unlike many leadership experts, Ted
has experience building and leading an international sales team of over 6,000 independent agents. He believes
that increasing engagement, performance, and retention begins with creating a culture of mentorship.
Ted has been featured in publications including USA Today, Inc, CNBC, and the New York Times and was named one
of the Top 100 keynote speakers of 2019 by Databird Business Journal. When he’s not traveling the world speaking, you may
find Ted rappelling down waterfalls, trying to keep up with his new son, or ordering complicated coffee drinks.

AARON PRICKEL

Following his own advice, Aaron strives to lead by example and often arrives at the office before anyone else
to take advantage of focused, productive time.
A Lushin management consultant since 2007, Aaron acts as the glue that binds and strengthens the team’s
collective talents. As not only a sales trainer but a great resource, he encourages his clients to stay true to
themselves and their missions, and he adapts his training style to best serve each individual.
Aaron emphasizes understanding the underlying cause of business performance problems: belief, behavior, or technique.
He aims to teach sales training clients the simplicity of effective solutions.
Winner of the 2015 Ball State Achievement Award from Miller College of Business, Aaron spends his precious free time
outdoors, usually cheering on his three kids in their respective sports competitions.
Prickel has also become a regular keynote speaker at conference and workshops for organizations such as the American
Marketing Association, American council of Engineering Companies, USA Football and the Association of Builders and
Contractors where he’s talked about such topics as breaking rules in order to sell more, enhancing a sales infrastructure and
how to gain a competitive edge in the marketplace.

JOHN M. NEYENS

John Neyens has 25 years of experience representing corporate clients with respect to general business/
corporate transactions, employment law compliance, health care law compliance, and dispute resolution. He is
also a nationwide lecturer on employment law, health care law and business law topics concerning small and
large businesses, and has authored numerous articles on employment law and business law issues for trade
associations.
Professional Affiliations: American Bar Association; The Missouri Bar; Kansas City Metropolitan Bar
Association; Lawyers Association of Kansas City; American Health Lawyers Association; Greater Kansas City Society of
Health Care Attorneys; Missouri Society of Health Care Attorneys.
Honors & Awards: Recognized by The Best Lawyers in America® for Labor Law – Management, 2021; 2015 Top Rated Lawyers
in Labor & Employment; Missouri & Kansas Rising Stars, Labor & Employment Law, 2008-11; Martindale-Hubbell AV
Preeminent Peer Review Rating (Highest Level of Professional Excellence/ Very High Criteria of General Ethical Standards).

ROGER A. GRIMES

Roger A. Grimes, CPA, CISSP, CEH, MCSE, CISA, CISM, CNE, yada, yada, is the author of 13 books and
over 1100 national magazine articles on computer security, specializing in host security and preventing hacker
and malware attacks. Roger is a frequent speaker at national computer security conferences and was the
weekly security columnist at InfoWorld and CSO magazines between 2005 - 2019. He has worked at some
of the world’s largest computer security companies, including, Foundstone, McAfee, and Microsoft. Roger is
frequently interviewed and quoted in the media including Newsweek, CNN, NPR, and WSJ. His presentations
are fast-paced and filled with useful facts and recommendations.

TUESDAY MANUFACTURER PANEL
BILL T. HURLEY

Bill T. Hurley serves as Vice President, Distribution - Americas at AGCO, a leading global manufacturer
of agricultural equipment. Born and raised in central Texas, Bill Hurley has extensive experience in the farm
equipment industry having spent over 20 years in various, sales, marketing and customer support positions
with the John Deere Company prior to accepting a position with AGCO in 2009 as Director of Marketing.
Throughout his career he has been active in various local, regional and national agricultural-related
organizations. Bill currently serves on the Association of Equipment Manufacturers (AEM) Ag Sector Board,
along with the Boards of the Georgia Agribusiness Council, Georgia FFA Association, and AGCO Finance Corporation’s U.S.
and Canadian Boards of Directors.

KURT COFFEY

As the leader of Case IH North America, Kurt is responsible for the strategy and execution of all Case
IH North America commercial functions, overseeing the execution of the company’s customer-centric go-tomarket approach.
Prior to his current role, Kurt most recently served as head of marketing for Case IH global and North
America. He has also held numerous leadership roles within CNH Industrial Parts & Service and CNH
Industrial Reman organizations. From 2016-2019, Kurt served as vice president of CNH Industrial Parts &
Service for North America. During this time, he was responsible for the overall sales growth and profitability of the company’s
aftermarket products, services and parts operations in this region. Before joining CNH Industrial, Kurt worked in the finance
and agriculture industries, including for Country Financial and Monsanto.

DAVID C. GILMORE

David Gilmore is Senior Vice President, Sales & Marketing, Regions 3 & 4 for the Agriculture & Turf Division
for John Deere, a position he has held since October 2020. Gilmore is responsible for Ag & Turf sales and
marketing functions in the Americas, Australia, and New Zealand and for global shared services supporting
order fulfillment, pricing, training, and market research/analytics.
Prior to this, Dave served as Senior Vice President, Global Sales & Marketing where he was responsible for
the Ag & Turf global marketing functions including: customer and product support, order fulfillment, market
research, pricing, training, as well as regional and platform marketing functions. He played a key leadership role in advancing
the division’s customer-facing processes and leading the transition to the company’s Smart Industrial Operating model.

MARK LOWERY

Mark Lowery joined CNH Industrial in 2011 as a product trainer for hay and forage equipment and has
progressed through the sales and marketing organization with increasing responsibility. He is currently leads
New Holland’s Commercial Marketing team which delivers marketing strategy and advertising execution for
agricultural and construction products in North America. Before joining New Holland, he served as a regional
organization director for the Pennsylvania Farm Bureau, coordinating grassroots volunteer efforts. Lowery
holds a degree in agricultural and extension education from The Pennsylvania State University. Mark also
actively supports agricultural education efforts through the National FFA Organization, presently serving on the National
FFA Sponsors’ Board and the Pennsylvania FFA Foundation Advisory and Advancement Committee.

KIM ROMINGER

Kim Rominger is the President and CEO of the Equipment Dealers Association, a position he has held
since July 2017. In this role, Rominger oversees day-to-day operations of the association and its foundation,
including activities involving manufacturer relations, government relations, membership, communications,
and marketing. Rominger also acts as President and CEO of the United Equipment Dealers Association.
Rominger has spent the last 35 years in equipment dealer association management and has extensive experience
with dealer-manufacturer relations having served on EDA’s Industry Relations Task Force since 2012.

Mike Caraway Memorial

G O L F

T O U R N A M E N T
SUNDAY FEBRUARY 27, 12:30PM

THE CLUB AT SAVANNAH HARBOR
2 RESORT DRIVE, SAVANNAH, GA 31401
Shotgun start at 12:30pm
(Registration is limited to 72 golfers)
Prizes will be awarded for hole events!

$135 PAYMENT AND REGISTRATION DUE BY FEBRUARY 2
For more information Contact Gary Manke at Midwest-South Eastern Equipment Dealers
Phone: 800-236-6332 • Fax: 608-240-2069 • Email: gmanke@mseda.com

LADIES PROGRAM THE FIRST SQUARE FOOD TOUR - $75
MONDAY FEBRUARY 28, 11:45AM
Savannah Food Tours Offer a Taste of History
Savannah, Georgia was established as a city in 1733, and it is one of the south’s most beloved cities. It has inspired writers,
filmmakers and legends with its intricate architecture, flowing river and cobblestone streets. There are many things to love about
Savannah, but especially the wide variety of mouth-watering restaurants, cafes and food shops. The city is truly every foodie’s
dream come true.
The First Squares food tour is the perfect blend of history and gourmet food. You’ll be able to get a feel for what Savannah and
the state of Georgia are all about. Our tour guides are extremely knowledgeable, friendly, and they have the utmost regard for
the culinary arts. We will take you on a tour of the historic Squares and make enticing food stops along the way. You will enjoy
six different restaurants and local food boutiques where you will sample the best that local culture has to offer. As a participant
in our food tour, there’s no waiting in line or reservations. You will be part of a select group, as the tour learns about the food
and witnesses the expertise of the culinary staff at each stop.
Expect good food and a great time! The First Squares Food Tour is ranked as a Top Thing to Do in Savannah, Georgia. Sample
delicious foods from six unique foodie spots surrounding the initial squares built in Savannah while learning about the food,
the restaurants, the history, and the culture that help shape the tasty Hostess City’s palate. Tasting locations may include Ordinary
Pub a not-so-ordinary pub, Bee Co, an award-winning honey store, and Pie Society, a traditional British pie shop highlighting
dishes consumed by some of Savannah’s earliest settlers, Mint-to-Be Mojitos: Latin American drinks & bar bites along with a stop at
American Prohibition Museum.

